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DISCLAIMER

This presentation has been prepared by Eurotech S.p .A. (or “Eurotech”) and has to be read in conjunction  with its oral 
presentation.

The information contained in this presentation does  nor purport to be comprehensive. Neither Eurotech nor any of its 
officers, employees, advisers or agents accepts any  responsibility for/or makes any representation or warranty, express or 
implied, as to the truth, fullness, accuracy or com pleteness of the information in this presentation ( or whether any 
information has been omitted from the presentation)  or any other information relating to Eurotech, its  subsidiaries or 
associated companies, whether written, oral or in a  visual or electric form, transmitted or made avail able.

This document is confidential and is being provided  to you solely for your information and may not be reproduced, further 
distributed to any other person or published, in wh ole or in part, for any purpose.

The distribution of this document in other jurisdic tions may be restricted by law, and persons into wh ose possession this The distribution of this document in other jurisdic tions may be restricted by law, and persons into wh ose possession this 
document comes should inform themselves about, and observe, any such restrictions.

This document is directed only at relevant persons.   Other persons should not act or rely on this docu ment or any of its 
contents. 

No reliance may be placed for any purposes whatsoev er on the information contained in this document or  any other 
material discussed during this presentation, or on its completeness, accuracy or fairness. 

The information in this document and any other mate rial discussed at this presentation is subject to v erification, 
completion and change.

The information and opinions contained in this docu ment are provided as at the date of the presentatio n and are subject to 
change without notice.

Some of the information is still in draft form and will only be finalized.

By attending the presentation you agree to be bound  by the foregoing terms.

Trademarks or Registered Trademarks are the propert y of their respective owners.
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Who’s Eurotech

• Technological background
– Embedded Electronics

• Core competences
– Miniaturization of computers � enable diffusion of digital 

intelligence
– Interconnection of computers � enable data flows
– Interaction (M2M / H2M) � enable action on/with data

• Offering – 2 Strategic Business Units
– NanoPC SBU: Pervasive Computing Devices &

Device Data Management
– HPC SBU: Aurora Supercomputers
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Business Model Pillars
– Fabless production model  � stay flexible
– Excellence (= innovation + quality) within standards � stay open
– Gross Profit Margin > 50% � focus on value-add
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Ready-2-Use 
Devices

Strategic evolution of NanoPC Offering: 
boards, plus sub-systems, plus devices, plus …

Boards & 
Modules

Sub-Systems &
ARP- Application Ready Platforms REVENUES

Building up
an organization
that sustains
more than one

+ QUALIFIED
ENCLOSURE

+ MIDDLEWARE

+ MORE 
SOFTWARE 

FRAMEWORK

1992

1999 2005 TIME

BOARDS

SUB
SYSTEM

R2U

more than one
business model
at a time
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Group Global Footprint

USA
HC = 154
46% of Rev

EU
HC = 149
23% of Rev

ASIA
HC = 157
28% of Rev

RoW
3% of Rev

(“Rev” stands for Consolidated Group Revenues at 31 Dec 2009)
(HC stands for Headcount at 30 September 2010)
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Revenues breakdown by end market 

Medical 

11%

Defence

25%

Industrial

41%

Transportation 

22%

(as at 31 Dec 2009)
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25%

remaining 1% from HPCs
sold to research centers



Financials at a glance
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REVENUES EBITDA

As at 30 September 2010

GPM = 51.3% GPM = 51.3% (>50% as desired)

EQUITY = 129.0 EQUITY = 129.0 MM€€ CASH = 17.2 CASH = 17.2 MM€€
NET DEBT = 10.9 NET DEBT = 10.9 MM€€ ORDER BOOK = 50+ % more ORDER BOOK = 50+ % more thanthan 20092009

-
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Where are we going?

towards

Cloud Computing for Devices
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Everyware Device Cloud
Transforming Bits of Data at the Edge of the Networ k into 
Actionable Information in the Business Users’ Hands
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Cloud based        
Device Data Management 

and Delivery

Device 
Firmware /
Application

Sensors &       
Device Hardware

Business Application
Integration

Eurotech
End-To-End

Solution

Devices running the Everyware Device Cloud Client



THANK YOU

You see things, and you say ‘Why?’;
but I dream things that never were, 
and I say ‘Why not?’

George Bernard Shaw


